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Nash Motors Planning Big 
National ‘Guest-Ride’ Week; 
To Use Thousands of Cars| 


First Week in deateniun Chosen to Demonstrate 





NEW HENDRICKSON 
TRUCK CONVERSION 


Synchro-Shift Free Wheeling 
Throughout the Country 





oe HA, Wis., Aug. 21.—Several thousand new sound- 
proofed Nash cars with synchro-shift free wheeling 
will be placed at the disposal of motorists everywhere in the 
country during the first week in September, as a unique 
and unprecedented feature of National “Guest Ride’ Week, 
it was announced today by officials of the Nash Motors 


Company. 
iota runton ot €- HUPMOBILE. URGES 
UNIFORM TRAFFIC 
CODE AS VITAL 


has extended an invitation to every 
motorist in the country to enjoy a 
sound-proof ride in the new Nash 
models, and to learn at first hand ; 
the new riding sensation developed Detroit, Mich., Aug. 21.—Although 
by Nash “silence engineering” and progress has been made in the 
the brand new Nash synchro-shift | adoption by many states of a uni- 
free wheeling, which provides silent form national traffic code, as evi- 
synchro-shift and silent second denced by legislation in _ recent 
speed acceleration as well as free months, this country still lacks any 
| great amount of uniformity in both 
traffic codes and traffic law en- 
forcement, states the Hupp Motor 
Car Corporation, in urging speedy 


wheeling. 
The invitation, beginning August 

| adoption of a nationally uniform 

system of traffic control. 


Chicago, Aug. 
meet the growing demand for a) 
| satisfactory unit that converts a) 
light duty truck into a six-wheeler, 
the Hendrickson Motor Truck Com- 


and one-half ton trucks. 


ment is said to make available for 
the first time in the light truck 
field a completely engineered four 
rear wheel unit, replacing the so- 
called “attachments” 


poses of conversion. 

Equalization, which is declared so 
necessary in a dead axle Six- 
wheeler, is effected through a pat- 
ented rocking beam which in turn 
is mounted below the centers of the 


ter of this beam by a saddle that 
supports the spring 
manner as a lower spring pad. This 
method of construction is said to 


30 to September 6, is extended to 
every one interested in automobile | 
progress, whether or not he is in 
the market for a car, and entails no 


obligation winatever on the part of “From time to time,” says this — a s - ye ne ga - 
the gucst, ho will not be solicited | manufacturer, “state legislatures re th y yon the Griving a th | 
for busi1ess during the week. Un-|have considered adoption of the | Tetain their traction even under the 


most severe operating conditions. 

Torque rods maintain a parallelo- 
gram action and also absorb start- 
ing an@ braking stresses. 


RESERVE DECISION IN 
DURANT TAX APPEAL 


Elizabeth, N. J., Aug. 21.—Decision 
was reserved by the Union County 
Board of Taxation on the appeal 
of Durant Motors, Inc. for a re- 
duction of $962,000, on the 1931 list 
'on its buildings, 801-961 Newark Ave. 
and the board decided to make an 
| inspection of the property before 
deciding the appeal. The company 
| Seeks reduction from $4,462,600 to 
| $3,500,000. John J. Collins, president 
| of the board, declared the date for 
| the inspection has not been fixed. 

Before reserving decision the board 
heard testimony of D. W. Magee of 
the Magee Construction Company of 
| Newark, who appraised the property 
for the city. Mr. Magee produced 
| charts showing the valuations on 
the five buildings of the Durant 
Company and how he arrived at the 
valuation of $4, 462, 600. 


code as it is now recommended, for 
the better control of traffic and the 
| increasing of safety for both pedes- 
| trians and motorists. However, the 
speed with which such legislation 
| could and should be adopted in the 
several states has been greatly re- 
tarded, largely »ecause of lack of 


like many special demonstrations 
Staged by automobile merchandisers 
in the past, National “Guest Ride” | 
Week is considered a purely educa- | 
tional event. It is arranged by Nash | 
dealers and furthered by the com- 
pany in order to familiarize the 
public with the new developments 
which have occurred in the ad-/| public interest in such matters. 
vancement of motor car comfort,| Pointing out that recent moves by 
safety and luxury. | several states tend toward adopting 
Among many important advance- | legislation controlling traffic accord- 
ments, according to engineers, is the | ing to a uniform code, Hupmobile 
complete sound-proofing of both the | | Says: 
bodies and chassis of the new cars, “Seven states thus far 


in 1931 


(Continued on Page 2) 
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Chrysler Sues Hamtramck 
City, Alleging Unjust Taxing 


due proportion of the public bur- 
dens. 

According to the Chrysler Cor- 
| poration, it has information which 
leads it to believe that other tax- 


Detroit, Aug. 21.—Chrysler Cor- 
poration named the city of Ham- 
tramck, its treasurer, Walter G. 
Merigue; its assessor, Max Wosinski; 
the Board of Education of the City 


Introduction of this new develop- | 


axles on ball and socket joints. The | 
load is carried directly on the cen-| 


UNIT ANNOUNCED 


21.—Produced to| speaks well for the 


pany of this city today announced a | 
unit of this type suitable for one | 


| Export 


which in the} 
past have been resorted to for pur- | 


|automobile plant 


HICAGO, Aug. 


Equipment aaa in Chicago 
District Strong During First Half 


21.—Automotive equipment manufac- 


turers in this district made a very good showing during 


the first half of 1931. 


This is evident now that financial 


reports are in hand from most of the leading organizations 


in this field. 
dividend requirements by 


‘DE VAUX EXPORTS 
SHOW GAINS IN 


PAST TWO WEEKS 


Grand Rapids, Mich., Aug. 21.— | 
business of De Vaux-Hall | 
Motors has shown a marked 


in- | left 


crease during the past ten days, ac- | 


cording to R. H. Mulch, general 
sales manager. 
weeks more cars have been shipped 
to foreign countries from the local 


than were ex- 


| ported during the previous three 


| 
| 
| 
} 


in the same} 


months, 

One of the big foreign orders of 
the past week was from George N. 
Tsongas of Athens, Greece, for ten 
cars. An order 
received from Union Motor Com- 
pany of Madras, India, and Dada- 
jee Dhackjee & Co. of Bombay, 
India, ordered six sedans and 
coupes. 

Five cars were shipped to Bey- 
routh, Syria, where the De Vaux 
line is represented by Naayem Motor 
Company. 

Another large export shipment in- 
cluded eleven cars ordered by Colon- 
ial Garage, St. John’s, N. F. The 
St. John’s De Vaux dealer has made 
rapid progress in the organization 
of his territory and that market 
is expected to produce a _ large 
amount of De Vaux business in the 
future. 

Fourteen cars were ordered by 
Anton Ceurvorst of Amsterdam, 
Holland. Three cars went to Bohn- 
stedt Peterson, De Vaux distributor 
at Copenhagen, Denmark. Karl 
Otto Anderson, dealer at Kristine- 
hanm, Sweden, also had a shipment 
of three cars. 

Other foreign orders came in from 
Geneva, Switzerland, for two cars 


(Continued on Page 2) 


During the past two | 


| Share for the first half year, 


for six sedans was | 
requirements of $1.50 for the period. 





That most of these companies have earned their 
a safe margin in a difficult period 
management of the organizations. 


The Bendix Aviation Corporation 
is a case in point. This organization 
during the first half of 1931 earned 
72 cents per share, with which to 


yay a 50-cent dividend. Last year 
company earned 73 cents, but 
ne dividend was then $1. Bendix 


has 
the 
added 


certain non-recurring profits to 
amount of about $200,000 to be 
to earnings for the third 
| quarte ‘Yr. With the 22cents a share 
cver from first half earnings, 
| the dividends for the third quarter 
are assured. 

The Borg - Warner 
showed earnings of 


Corporation 
78 cents per 
against 
a dividend requirement of 50 cents. 
The margin of 28 cents per share 
covers dividends for the third quar- 
ter. 

The McQuay-Norris Manufactur- 
ing Company earned $2.44 a share 
in the first half year, with dividend 


That dividend requirements of $3 for 
the year will be earned is certain. 
On business done it looks as if the 
earnings of 1930, which were $4.03 a 
share, would be surpassed this year. 
The officers attribute the good busi- 
ness done in 1931 to the presentation 
of the new Hi-Unit Pressure Super- 
oyl Ring. McQuay-Norris will intro- 
duce a new line of valve guides and 
Springs later in the year and a line 
of cylinder sleeves, which are ex- 
pected to spur sales during the clos- 
ing months of the year. 

The Houdaille-Hershey Corpora- 
tion has not made a half-year re- 
port, but’ it is understood that 
business is exceeding that done last 
year by a considerable margin. The 
Pines Winterfront Company made 
its last report for the year ended 
April 30, 1931. This showed a profit 
of $174,929, which is equal to 50 
cents a share against dividend re- 
quirements of $1. The Pines Win- 
terfront business in radiator shut- 
ters and similar equipment may be 


(Continued on Page 2) 





Late News Flashes 


Paris, Aug. 21.—The Standard Franco-Americaine 





of Hamtramck, and the board’s 
treasurer, Albert Ziskie, as defend- 
ants in a suit filed today in United 
States District Court. 


Intentional, unjust, unequal and | 
fraudulent assessment against its 
Dodge Brothers property as com-| 
pared with the valuation of the| 
property of other taxpayers in the 
same locality is charged under vio- 
lation of Article XIV. of the Amend- 
ments to’Constitution of the United 
States. 

Hamtramck’s biggest taxpayer} 
asks that payment of its taxes for 
1931 be suspended, pending revalua- 
tion of all property in Hamtramck 
and that it shall not be liable for 
any Hamtramck taxes except on the 
actual value of its real and personal 
property. 

Properties of Chrysler Corpora- | 
tion in Hamtramck are said to be 
valued and assessed on one scale 
and the property of other taxpayers 
in the municipality on another scale 
with the view of purposely casting 
upon Chrysler Corporation an un- 


at approximately 60 per cent. of 
the true cash value of their prop- 
erty, whereas Chrysler Corporation 
is asked to pay taxes on more than 
100 per cent. of the true cash value 
of its property. 

Chrysler Corporation states that 
in 1929 it filed a statement in ac- 
cordance with law with the proper 
officials of Hamtramck, showing the 


that city as follows: Personal prop- 
erty, $21,264,029.02, and real estate, 
$17,138,842.74, a total of $38,392,871.76. 
The city treasurer and city assessor 
were asked to examine the plant 
and properties, both real and per- 
sonal, it is claimed, before determ- 
ining the assessed valuation, but re- 
fused to make any examination and 
arbitrarily fixed the assessment fig- 
ures of the plaintiff's property 
greatly in excess of their cash value 
and on a higher relative valuation 
than was used in the case of other 





(Continued on Page 5) 


payers in Hamtramck are assessed | 


| Ford and mayor of Dearborn, prom- 


true cash value of its property in| 


| Differential discussions 


' Cumulative July new passenger 


(French Standard Oil unit), formed in 1920, reported a net 
income of 418,287 franes for 1930, against 11,445,000 francs 
in 1929. The dividend of thirty francs paid for two years 
was passed. 


MAYOR FORD GUARANTEES 
WORK IN DEARBORN 


Dearborn, Mich., Aug. 21.—Every 
man in Dearborn who wants work 
can have employment by December 
1, Clyde M. Ford, cousin of Henry 


a a * 
New York, Aug. 21.—United Aircraft and Transport 
Corporation in the second quarter of 1931 earned 31 cents 


a share, against 30 cents in the first quarter. 
* cd a 


Austin, Tex., Aug. 21.—To meet the freight rate of the 
St. Louis Southwestern Railway from shipping points in 
the East Texas field to points in Oklahoma, the Missouri 
Pacific has announced a decrease in its oil rate to 16! 
cents per 100 pounds, effective soon as approval is given 
the rate by the Interstate Commerce Commission. For some 
time past the St. Louis Southwestern has been transporting 
oil from pipe line intersections at Tyler and Amigo and 
| over its St. Louis-San Francisco and Missouri-Kansas-Texas 
connections to points in Oklahoma, Arkansas City, Kansas, 
and Joplin, Mo. Due to the shortage of crude oil in Okla- 
homa the Cotton Belt has shipped as high as 160 tank cars 
1} daily from East Texas to points in that state. 


ised yesterday. 
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DE VAUX EXPORTS 
SHOW GAINS IN 
PAST TWO WEEKS 
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and from Rawalpindi, India, for two 
cars. Roberto Hernandez of Buenos 
Aires, ordered four cars, Four were 
also ordered by D. H. Parker & Co. 
of Johannesburg, South Africa and 
Panos Xanthopoulo, Alexandria, 


Egypt. 

Foreign shipments from the local 
De Vaux plant do not include those 
made to Pacific ports, the Orient 
and the west coast of Mexico. Those 
are made from the California fac- 
tory. One recent shipment to Japan 
alone, included twenty-five cars of 
various models. 


N. Y. MERCHANTS GOLF 
PLAY ATTRACTS MANY 


New York, Aug. 21.—The fifth 
monthly golf tournament of the 1931 
season of the Automobile Merchants 
Association of New York, Inc., was 
held at the Green Meadows Country 
Club at Harrison. Despite the fact 
that the date scheduled fell within 
the “torrid zone,” there were 92 


golfers who teed off. 

The presence of the vice-president 
of the association, C. B. Warren of 
the Warren Nash Motor Corporation 
added much to the event which is 
always an agreeable mixture of 
pleasure and business. 





<> 


(Continued from Page 1) 


expected to make a favorable show- 
ing during the third quarter and 
early winter, 

The Perfect Circle Company, with 
headquarters in Chicago has been 
showing steady gains in profits 
month after month during 1931. Net 
profits for the first seven months 
this year after all deductions were 
$586,579, or $3.61 per share, aS com- 
pared with $430,019, or $2.65 a share 
for the first seven months of 1930. 
The dividend requirements of Per- 
fect Circle are $2 a year and the 
1930 earnings of $3.74 a share have 
almost been equaled in seven 
months, 

The National Standard Company 
issued its latest financial statement 
for the eight months ending May 
31, 1931. This showed earnings of 
$2.90 a share against dividend re- 
quirements of $3 a year. The next 
financial statement will appear as 
of September 30, 1931, and it is ex- 
pected that it will be better than 
the one made at the similar period 
last year, when earnings were $587,- 
460, or $4.01 a share. 

Various other parts makers in the 
Chicago district have not made 
half yearly reports, but from many 
of them have come well authentic- 
ated statements that dividends are 
being earned in spite of unfavor- 
able general conditions. The equip- 
ment manufacturing industry in 
this territory is by no means in bad 
condition. Furthermore, it is ready 
to take instant advantage of revival 
in equipment buying. 


BUYS $250,000 PLOT | 
FOR NEW BUS TERMINAL 


Asbury Park, N. J., Aug. 21.—A)} 


The low net of the day—a pair|pbus terminal as complete in its 


of Spalding Spiked Shoes was won 
by Harvey Turnure of New Rochelle. 

Arrangements were under the 
management of the golf committee 
consisting of C. H. Larson, Fred J. 
Ryan, C. H. Jennings and A. G. 
Southworth who are now making 
plans for the next tournament of 
the association, which will be held 
at Westchester Hills on Septem- 
ber 22. 


REPORT BUDD MEG. CO. 
PLANT FACILITIES TAXED 


New York, Aug. 21.—Following the 
monthly meeting of the directors of 
Edward G. Budd Manufacturing 
Company, it was announced that the 
facilities of the Budd plant are be- 
ing taxed to the utmost to produce 
new dies, tools, jigs and fixtures 
required for new production in the 
fall and winter. 

It was further announced that the 
company during the past month 
secured a substantial volume of new 
business. 


NEW FIRESTONE TIRE 
DEALER FOR WORCESTER 
Worcester, Mass., Aug. 21.—The 
New Penn Oil Co., of which Victor 
Mandoff is manager, has opened a 
new lubrication service and tire 
store in the Brewer building on Fed- 
eral street today. Mr. Mandoff was 
local manager for the Beacon Oil 
company for years and then opened 
his own chain of filling stations 
under the name of Victor Filling 
stations. The Standard Oil Co. of 
New York later bought out his 
chain. The New Penn Oil Co. will 
handle Firestone tires, Pennsylvania 
lubricants and Socony gasoline. 





LEASES GARAGE 

Gouverneur, N. Y., Aug. 21.—Lyn- 
don Dillabaugh has leased the Gar- 
field Burleigh garage at the corner 
of Austin and Clinton Streets and 
will operate a general garage busi- 
ness. He will install a large amount 
of equipment. He will resign his 
position with the Dodd Motor Com- 


pany. 
INCORPORATE STATIONS 
Rome, N. Y., Aug. 21.—The Ideal 
Service Stations, Inc., has been in- 
corporated here to conduct gasoline 
stations and deal in motor vehicles 
and accessories. The company is 
capitalized at $10,000, with stock 
shares at $50 par. The incorporators 
are William Plunkett, Fred Adkins 
and Arthur Evans of Rome, N. Y. 


— 


facilities as any in the country is 
planned here by James Rollo, presi- 
dent of the Rollo Transit Company 
of Red Bank. The site of the ter- 
minal will be the present Monmouth 
Garage, at Lake Avenue and Heck 
Street, which has been purchased 
by Rollo for a price said to be 
nearly $250,000. 

Rollo will begin alterations short- 
ly after Labor Day which will trans- 
form the lower floor into a terminal, 
with waiting rooms and rest rooms. 


|The second floor will continue to 





be used as a garage, as at present. 

The twenty-two buses of the Rollo 
line, which operates between the 
shore section and New York, will 
make their headquarters at the 
terminal. 


NEW BUS TERMINAL FOR 
GREYHOUND IN ATLANTA 


Atlanta, Ga., Aug. 21.—The South- 
eastern Greyhound Lines are erect- 
ing a new bus terminal at Spring 
Street and Carnegie Way. It will 
provide space not only for fifty-four 
incoming and fifty-four outgoing 
buses daily, but will have complete 
station equipment for the conven- 
ience of the anticipated monthly 
traffic of 120,000 persons. The ter- 
minal is expected to be ready for 
occupancy by November 1. Accord- 
ing to the plans of Hentz, Adler & 
Schutze, architects, the structure 
will be one of the most modern in 
motor terminal designs. 


TRADE GROUP AT GOLF 

Trenton, N. J., Aug. 21—Trenton 
Automobile Trade Association mem- 
bers enjoyed an informal competi- 
tion at golf at the Forsgate Coun- 
try Club, following which they held 
a dinner meeting at the club. Wil- 
liam A. Weinman, club president, 
presided. 


SUPPLY FIRM GETS CHARTER 

St. Petersburg, Fla., Aug. 21.—Ace 
Auto Parts Company, a new auto- 
mobile supply firm, has _ been 
granted a state charter. The capital 
| stock is 100 shares of no par value. 
Jack T. Daly, N. B. Daly and M. E. 
White are members of the board of 
directors. 


DETROIT STEEL PRODUCTS 
LOSES $192,923 FOR HALF 
Detroit, Aug. 21.—Detroit Steel 
Products Company reports for six 
| months ended June 30, 1931, net loss 
of $192,923 after charges, comparing 
with net loss of $145,828 in first half 
of 1930. 
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UNIFORM TRAFFIC 
CODE AS VITAL 
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have made changes in their traffic 
codes which have increased the 
speed of passenger carrying vehicles. 
These are Delaware, which has | 
raised its maximum from 35 to 45 
miles an hour; Iowa, where bus | 
speed has been raised to 40 miles an 
hour; Massachusetts, with a maxi- 
mum prima facie speed boost of 
from 20 to 30 miles an hour; i 
vada, which has removed its former | 
50 miles an hour limit; Rhode Island | 
and West Virginia, the latter in- | 
creasing its speed to 45 miles on | ——60230?0?00.—S—=$=@MmS” S—s—sSsSsSsSsSSs._—oor 
has adopted’ by levislative action the, \/ARLEY YOUNG is associated with Ray Sackett in the 
recommended uniform traffic code, | diffusion of news having to do with Chrysler, Dodge, 
raising its speed from 30 to 45 miles| De Soto and Plymouth, which means he is on the publicity 
an hour, such legislation to become | staff of Advertisers, Incorporated. I have used his first 


effective Janua 1, 1932. ° ° i 
one “an taah wemeees tes | name because otherwise you might think the “V” stood for 
speed limit entirely on the open| Versatility. That would fit him better than Varley, for no 
, i = o handle, technical or 

highway, and to oifset any unde-| matter what kind of a story he has to handle, tech ] 
sirable features have increased the | otherwise, his stuff always : ‘ 
penalty for and the enforcement of | flat . ‘ : 
statutes covering reckless driving. | TUNS llat, aS we Say In news- 
Michigan was the first state to take | paper language. In other 
ae ee ae a = _words, it is so good, the blue 
necticut. Both agree that traffic | 1s ded._— ; 
conditions have been improved and, | pencil is not nee ed. C.G.S 
ae accidents HEN Chris Sinsabaugh 

“The Hupp Motor Car Corporation was already an auto- 
is not primarily interested in rais- s . oabs ° 
ing the speed limits, although there | mobile editor of distinction, I 
are still many cases of obsolete | think I was worrying whether 
laws governing driving speed which | 7” , Sat : 
cael ts seed aan replaced | 1 4 have sufficient credits to 
with an enforcable speed limit. As| Warrant promotion from the 
an example, one large Ohio city has seventh to the eighth grade. 
an ordinance limiting motor car | Nevertheless any reputable 
speed to five miles an hour in street | )) +05, vill doubteiie 
car zones—a speed practically im- P®ySiclan Wi undoubtedly 
possible with most cars without Sign a statement to the effect 
shifting gears. ae mens in- | that when I’m Chris’ age I'll 
terest in speed may best be €x-'| be in a wheel chair or an all- 
pressed by stating that local condi- | teel ° b ith 
tions in municipalities should best | 5%€€! Mono-piece box wi 
indicate what limits are to be used | double-drop frame. If the lat- 
for the best interests of every one. | ter, I predict that I’l] die with 

“The first move in creating a uni- my boots on. The reason is 
versal traffic control system should! ; . . as ° ‘ 
be the adoption of a single series of just the difference between Chris and myself—he’s an editor 
hand signals with which the driver and I m a press agent. s 
imparts ne next move to — Pinch hitting for Chris, therefore, will either establish 
motorists. Some states claim that @ me as a mighty poor editor and a good press agent, or, if I 
single signal, such as an outstretched | 23) 'to write sufficient publicity im this columa, 2 might 
hand and arm is sufficient warning ‘ I city In this co umn, a mignty 
that the driver is about to stop, turn Poor press agent and a good editor. And I hope it’s the latter, 
ro or ~ or ow one. Other so when some sheriff’s posse in the bad lands disregards my 
States provide a@ hand signa’ ‘or! plea: “Be Kind to My Adam’s Apple,” I can say that I did it 
each of these four movements, some ° 9 ™ . . 
of which are indicative in them- | all for Chris’ sake. 4 ‘ 
selves of the action to be taken by | " 
the driver. 

ae oe woe - pre- | the automobile section of their paper and read a stick of 
vente © person in oe fa | publicity for the car they are trying to sell, just what trials, 
behind could anticipate what the ° : + , ° 
driver ahead will do. A uniform| tribulations and downright hardships have been experienced 


signal for each turn, stop or slow | by the press agent in making possible the ten or twelve inches 
- 5 a, ee ae —_ of free space they are receiving. 
confusion and too often traffic tie-| . During the past few months, here’s a few of the things 
ups that occur from this source. | it has been necessary for me to do: Travel from coast to coast 
“There still remains an unusual | and border to border innumerable times; fly in an army 
meas Bn Mage yo MgB. | transport mvre than 5,000 miles; spend four hours lost in a 
Seca Gaeeak Gia Gaia tos Geen | blizzard in the same plane; spend fourteen consecutive nights 
out of traffic, the road hog who/| ON a Pullman; sleep with a Umatilla Indian tribe on a reser- 
hugs the highway’s center, the care-| vation near Walla-Walla; have a gun stuck in my ribs in 
less-get-there-quick driver wee | Montana; be stopped for speeding twenty-two times; ride 
passes on the right, and the slow | 9 000 i] t 95 mil h ith Billy A Id: sh 
moving driver all should be made | ’ mues a over mules an our wi l y Fnoic , pus 
to consider the rights of others and | an automobile down a mountainside; appear in talking pic- 
to respect them. Courtesy will go a; tures three times; call on 1,250 dealers; talk with approx- 


long way toward saving lives and | jmately 500 automobile editors and be thrown out of countless 


roperty in today’s driving. The | ° , ; 7 
iin of « aa. alieant traffic, doors ranging from movie stars’ homes to high executives’ 


code should be of sufficient impor- | offices. 
tance to interest our legislators | At the same time, I think any press agent in the automo- 
whose work is largely made possible | }iJe game will agree with me that it is much more pleasurable 
through the direct and _ indirect | a desived d he thi d in th 
taxation of the automobile, its, 2nd desired to do any or all of the things enumerated in the 
manufacturer, dealer and owner.” | paragraph above than seek the time-worn but all-essential 

. eneiel “ ” oat ~ iv 
rr ep a 
EXTRA ON PREFERRED sTOck | ©*COUCnt execulives Know very little abo » He 

‘or publicity. They assume, as a premise, that all press agents 


New York, Aug. 21.—At the regular | li ] . a te tae teed t 
meeting of the board of directors of | are liars, poltroons, and are simply in the business to pu 
the Budd Wheel Company of Phil-' something over on them. 

adelphia and Detroit held yesterday, | * * * 

the regular quarterly dividend of | ae 5 : ; 

$1.75 per share with an extra of 75 | ANY dealers are as lax in this regard, They do not 
cents per share, was declared upon 
the 7 per cent. first preferred stock; may be able to garner from their local press. I recall two 
of the company. The regular quar-| in-tances, one good, the other bad. In a New York town I 


terly dividend of 25 cents per share 7 
on the common stock ae ate de- | Was assigned for four days to help a dealer open a new show- 
clared, both dividends payable Sep-| room. I asked him about meeting the press. He said, ““Leave 


tember 30 to stockholders of record! jt to me.” The following noon, at the leading hotel in the 
Seplember 10000 | city, every one in the newspaper business remotely connected 
CLASSIFIED ADVERTISEMENTS | with automobile publicity was a luncheon guest at a feast 
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ERY few automobile dealers realize, when they pick up 





realize the tremendous amount of free publicity they * 





















Moving Out Briskly Be- 
cause of Methods Em- 
ployed by Swirsding 
Motors 
Pa. 


Logically Slow Month Saw! 
New and Used Units 


of Frankford, | 
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Copy That’ 


De Soto Dealer Found No Hesitancy in 
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TELEPHONES) eons 


GEORGE EB ADAMS 
PRESIDENT AND TREASURES 


GEORGE E. ADAMS, Inc. 
Autherized Sales Ford Products CARS AND TRUCKS 
Service 648 STATE STREET 
SPRINGFIELD 


OFA MAR. FORD OWFRER: 


ereatter when youFord car or truck needs service, and Hf you are not already @ regular 


July Car Sales 





| Meet the Sales Chiefs 


| VER since leaving school, W. M., Brothers was as district manager in 

Purves, passenger car sales man- | Detroit and in Dallas. He was later 
| ager of Dodge Brothers Corpora- promoted to regional manager, with 
| tion, has been an automobile man. | headquarters in Chicago, Continu- 
| Like all the rest of us, he has a/|ing the success that marked his en- 
| satisfactory knowledge of things in| trance into the Dodge organization, 








S WIRSDING MOTORS, Edward , 


C. Swirsding, proprietor, dealing 
in De Soto and Plymouth cars, with 


HK 
patron of this house, the use of our facilities will decrease your operations and maintenance costs, 


We are tn & position to help you @et the most miles of motoring pleasure ae a Fer. 
with ao minimum expenditure Our mechanics are Ford-trained. quick and efficient on ev jor. 
hop ts clean, well ordered. Al! precautions ar® taken to protect the upholstery and finish of you 


| general, but when it comes to auto- 
mobiles—he knows them. 


| he was brought in from Chicago to 
| become assistant general sales man- 






















headquarters at 4308 Frankford 
Ave., Frankford, and a branch and 
service station at 2813 North 2d St., 
Kensington, Philadelphia, is not 
permitting any business hesitancy 
to slow up sales in his cas-. 

July, logically a poor month in 
the automobile trade, proved a bet- 
ter business period for him than 
June, and that was also a preity 
good month. In July Swirsding 
Motors, with a staff of four sales- 
men, including the dealer, at head- 
quarters and four men at the 
branch, only one of whom is a 
salesman and he also is bookkeeper, 
retailed twenty-eight new cars and 
thirty-nine used units. 

Here are some of the ways the 
dealer has been moving stocks, while 
not a few others have been com- 
plaining of the difficulty of mak- 
ing sales: 


Broad use is made of the tele- 
phone in keeping in daily touch 
with live prospects. Last year much 
time was spent in calling on pros- 
pects at their homes and that plan 
worked out well for the period. As 
soon as it was noticed that the plan 
was not producing results this year, 
a switch was made to telephone 
calls, and this method, in turn, is 
now producing sales. Many receiv- 
ing telephone messages drop into 
the showroom a little later and 


sometimes they tell in advance} 


ear when it te here for service You'll appreciate the courtesy of our employees ané their unfailing 


promptnren 


Remember that our only interest ts the Ford car. 
favor, sales take care of themselves. We use genuine Ford parts that are 


tertale ané machined to the close limite that are 
tng dullt. And another point to remémber ts th 
charges as set forth by Mr. Meory Ford *- 


Tf you need any items slong the accessor 
droved by the Ford Motor Company and are in 
ear And these accessories wil] be instal 


‘We know that when service meets with 
of the proper ma- 
ear when it ts be 


used if (84 Constraction of ¢ 
rige@ Ford service 


Pint 
at we ubé the jow cost sum 


y Med we carry & stock of secegsorics that are ap- 
keeping with the high quailty ef the Medel “a” 


by tretmed mechanics 


Tf you should lke additional information, telephone or eal! on “Gil” (itr. Bristol). our Serv- 


fee Manager. 
vacation trip or summer driving. 


Our Service Department ts open daliy unt 


a Please bring thle 
altew > aipcount from © 
Sept. let. 


= 
a 





edvertisoment with you whee yeu call at our Service 
Taber charge (er work 4006 presented to Mr. Bristol, from now 


ws & good man te know—to eee right now for « checking op of yeur needs for your 
Hie advice doesn't cost you & penny, 


fi 6:90 P. M for your eonvenience. 


Sincerely yours, 
GBOROw B. ADAMS, INC. 


Station. We 





SOMETHING unique in the way of newspaper advertising was tried 
recently by George E. Adams, Inc., Ford dealer of Springfield, Mass., 


with excellent results. The above 
by five-inch ad shows the method 


reproduction of the three-column 
of putting over the service depart- 


ment and the means taken to check up on the effectiveness of the 


copy, as the postscript offers a 10 


per cent. discount on presentation 


of the clipped ad 


Charvoz Chevrolet, Akron, 


Inaugurates N ew Plans 


KRON, O., Aug. 21.—The Charvoz 

Chevrolet Company, 275 East | 
Market St., this city, has organized | 
for a bigger service program from | 
now on, which will include service | 
on passenger cars and commercial 
vehicles twenty-four hours per day. 
There is no change in the regular | 


quires cheaper for him in the long 
run than at any place in this terri- 
tory.” 

Mr. Otis Cox, the service manager 
of the Charvoz organization, in sec- 
onding Mr. 
added that, with the assistance of the 
Dealers’ Service Bureau program the 


Charvoz’s statement, | 


| 

| Born in Pittsburgh, Pa., May 8, | ager. 

1888, Bill, as he is familiarly known | His next promotion was to the 
|to his intimates, prepped at the | post of passenger car sales man- 
| Lawrenceville School in New Jersey | ager, the position he holds today. 

| before entering Princeton Umiver= (een 
| sity. j = e 
| Like thousands of other collegians 
| before him, in entering the world 
| 





of business Mr. Purves sought far- 
| away fields, his first position being 
| that of a mechanic for the Tudhope 
| Motor Company, Orillia, Ontario, 
Canada. He gained a_ valuable, 
| practical working knowledge of au- 
tomobiles there and gradually rose 
in position and responsibility until 
he was appointed service manager. | 
In the course of time it was only 
natural that he should be attracted 
to the motor capital of the world, 
Detroit, so in 1913 he became asso- 
ciated with the Ford Motor Com- 
pany, serving in various capacities 
there until the United States en- 
tered the World War. 

Given a leave of absence by the 
Ford Motor Company, he accepted 
the Federal government’s offer to 
become a member of the executive 
group operating the gas defense 
plants in New York. An idea of the 
size of this operation may be gained| Energetic and forceful, Mr. Purves 
when it is stated that 17,000 men} has a penchant for wanting to get 
and women were employed to man-| things done, and done thoroughly. 
ufacture 45,000 gas masks daily and;He knows personally practically 
fill 100,000 cannisters each day. every dealer in the vast Dodge or- 

Shortly after the armistice he re- | ganization and any number of Dodge 
turned to nis old position with the | retail salesmen. Thorough minded, 


when they will be there. 


The dealer, who first as an inde- 
pendent service station and repair 


| Chevrolet factory policies, but Louis | reorganization of the shop forces is 


| Charvoz, who heads the company, | already under way, and that since 


Ford Motor Company in Detroit, re- 
maining there until the fall of 1919, 
when he elected to cast his lot with 


he not only has the ability to fole 
low through, but has been unusu- 
ally successful in infusing that same 














































Shop operator at the 2d Street ad- 
dress mentioned, and later as an 
automobile dealer, has been seven- 
teen years in the district, has built 
up such a good will following that | 
almost every customer he has ever 
had has brought him, from time to | 
time, from one to three other cus- | 





tomers. 
The showroom in Frankford is | 
kept open till 10.30 p. m. every | 


week day evening and sometimes, | 
if prospects keep calling and look- | 
ing at models, the transactions are | 
not concluded until midnight. Nu-| 
merous night sales are thus made, | 
when the street is quieter than in 
the daytime and people have plenty 
of time to examine cars and ask 
questions about them. 

He is a firm believer in the value | 
of frequent. owner-contact. The | 
salesmen call on De Soto and Ply- | 
mouth owners on their list at least | 
once a month and, on an average, 
from two to three times monthly | 
on prospects; or, as at present, 
when they do not call so frequently 
at their homes, they use the tele- 
phone. 

He has found that the surest way 
to sell a used car to a prospect who 
is not in a mood to purchase on the 
spot is to loan him the car he 
fancies for a day or two, provided, 
in the dealer’s judgment, he is a 
responsible party. The car is loaned 
on the principle that this is the 
best way to convince the prospect 
of the car’s operating value and to 
make him like it and desire it, and 
further, that if he is worth doing 
business with at all, it is worth 
while to let him borrow the auto- 
mobile. 

Daily a few used cars are parked | 
out in front of the sales building on 
Frankford Avenue and a consider- 
able number are sold in this way, 
the prospects having their full leis- 
ure to examine them in detail. The | 
lowest commission paid to a sales- 
man on a used car is a flat rate of 
$5. All “junkers” are quickly dis- 
posed of to get them out of the 
way and out of possible operation 
on the street, for the good of the 
trade. The house does not whole- 
sale used cars to second-hand car 
dealers. The used car stock is 
turned over very rapidly. 














just twelve such cars on hand. 






| Service Chevrolet cars, or any other | an 


and 


showroom floor, no extra accessories 
are attached, as he believes this is 
the wisest policy, as any “extras” 


pected to be just about given away, 
experience 
| doesn’t wish quibbling over the price 
of an accessory to avert the sale of 
a car. 


ous to advertise in two community 
weekly newspapers steadily, 
small display space in each, the text 
|} being largely devoted to advertising 
On the | used cars. 
day the dealer was seen, he had_/ plus of one model, he also uses the 
classified advertising columns of a 
The dealer has a particularly Philadelphia daily newspaper. 


|} says he is going to cash in on the) 


service work on every car his com- 
pany has sold or will sell in the 
future, instead of letting service 
work go to those who may have had 
no hand in the selling of the car. 


In talking about his program, MT. | 
Charvoz said; 

“We are among the oldest dealers 
in Chevrolet cars in the country. | 
We have sold a great many cars, 
both commercial and passenger cars. | 
We have shouldered the burden of 
the trade-in cars and trucks and| 
worried about getting them off our 
hands, only to find that certain in- | 
fluences have developed in the past | 
two years which have been cashing | 
in on the service work on the cars 
we sell. 

“From now on it’s going to be dif- 
ferent. We have nearly 50,000 
Square feet of service space, a cen- 
tral location, and every Chevrolet 
owner is going to know that we can | 


make, as far as that is concerned. 
No one can service a Chevrolet 
product better than we can, because 
we have the tools, the equipment 
an investment in_ factory 
trained mechanics who can do the 
work better and quicker than any 
one else, and besides that, we know 
that as far as the owner is con- 
cerned, we can do the work he re- 


good location on Frankford Avenue, 
where traffic is extremely heavy all 
day. The sales building is located 
close to the junction of Frankford 
and Kensington Avenues, both of 
which have elevated and surface 
Street railway tracks in continuous 
use. The district is both an indus- 
trial and a retail store center. 

To the models displayed on the 


appearing on a car are usually ex- 


has shown him. He 


Mr. Swirsding finds it advantage- | 


using | 


When he has an over- 


that the 


August 1, when the service bureau 
| plan was put into effect, car owner 
|contacts have been increased and 
number of daily service 
operations, plus new shop work, 
demonstrate the value of the plan. 
Mr. Cox said: “We have made 
several interesting shop changes 
which not only have enhanced the 


appearance of our shops, but give us | 


the best looking service department 
to be found anywhere. The service 
reception department is ideal in 
many respects, one of which is that 
the car owner coming in with his 
car sees no one but the service floor 
men. This section is just as attrac- 
tive as our sales room. It has easy 
access to our big parts department, 
as well as to the salesroom, and car 


opportunity to see the new models. 
The main point, however, is that in 
service reception room the 
owner is made to feel at home. 

“We have provided a small sec- 
tion, fitted up with easy chairs for 
those who are waiting for their cars. 
Meanwhile an owner bringing in his 
car is waited upon by two men, 
who, when noting his needs, dis- 
patch the car on its way to the 
shops. We feel that there should be 
no delay in getting the work started, 
and our experiences of the last two 
weeks, as shown by the pleased atti- 
tude of the car owner, proves this 
to be correct. Quick attention is 
just as important as any operation 
in the shops. 

“In the shops the entire crew, 
down to the car washers, working 
under the Dealers’ Service Bureau 
plan are busier than ever, and al- 
ready we find that theve are in- 
creased earnings in sight for every 
man in the shop. Car owner con- 
tacts, especially with those who 
have had their work done else- 
where or who haven’t been in for 
some time, are made daily, accord- 
ing to the program of the plan, and 
have in many cases brought in own- 
ers who, after being shown our 
facilities and our ability to render 
service on cars cheaper to them in 
the long run than that which is be- 
ing offered by outsiders, results in 
our getting many good service jobs. 
We are looking forward to a busier 





owners leaving their cars go through | 
| the salesroom, where they have an 





service season than at any time in 
years.” 


spirit into the minds of all dealers 
and salesmen with whom he comes 
in contact. 

Of course, Mr. Purves plays golf, 


the organization of the Wills Ste. 
Claire Company. Mr. Purves was) 
assistant general sales manager, a | 
position he held until he left to be- | 
come general sales manager of the | but he likes swimming better—only 
Gray Motor Company. he doesn’t have much time to devote 

His first connection with Dodge ’ to either. 


Uses New Sieiias Witutie 


Our Regular Weekly 


SIDEWALK SPECIAL 


A DeLuxe Used Car Bargain 


1929 MODEL A FORD TUDOR 
This is an exceptionally ¢lean car. mechan- 
ically perfect, five good tires, upholstery like 
new. has the look and feel of a new car. If 











you really want.a car that will give you many 
thousands of miles of happiness—see and buy 
this special. 


“225 





G. M. A.C. Terms. 
TO BE SOLD BEFORE NOON MONDAY 


Here’s How It Works 


SOLD ON MONDAY—DELIVERED ON SATURDAY 


Because [t is an excellent example of our Used Car 
values, and because of the special price placed on this 
car. it will occupy the center front of our Used Car 
Lot trom early Monday morning until’ Saturday eve- 
ning "You save money by letting it remain on display 

we gain because other buyers sce Just how real 
our values are Be there early . . @ bargain like 
this wil not last long 


RAPIDS CHEVROLET 


Used Car Lot 520 Third Ave. East 
Salesroom — 601 Second Ave. East 


CO. 





The Rapids Chevrolet Company, 601 2d -_ East, Cedar Rapids, Ia, 
has put a new wrinkle into a sales and advertising stunt in connection 
with the operation of its used car sales lot at 502 3d Ave. Featuring a 
“sidewalk special,” the firm proceeds to offer, in the instance cited, a 
1929 Model A Ford Tudor at $225. The automobile was sold before noon 
on a week day Monday. Delivery, however, was not made unti] Saturday 
of the same week. Because of the excellent example of the used automo- 
bile value obtainable at the lot, the bargain cited occupies the center ef 
the lot from early Monday morning until delivery is made on Saturday. 





7) fy eaten 


1. AUTOMOTIVE DAILY NEWS, ‘SATURDAY, AUGUST’ 22; 1931: 











Antomotwve Baily News 


“Of, By and For the Entire Automotive Industry” 





‘Published Every Day Except Sunday and Monday by 


AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION, 
350 Hudson St., New York, N. Y. ; 
O. J. Elder, President. H. A. Tarantous, Vice-President. Alexander Johnston, Secretary. 
Entered as second-class matter August 27, 1925, at the pest office at 
New York, N. Y¥., under the Act of March 3, 1 79. 
$50 Hudson St., New York, N. Y. Telephone CA nal 6-1000 


Member A. B. C. - 


Mail subscriptions to CIRCULATION DEPARTMENT 350 Hudson St. 
, tes—One year, $12.00; two years, $20.00, for United States and Canada, 
en me ’ also Mexico, Cuba and Panama. 
Te Other Countries—One Year, $15.00; two years, $26.00. 


SATURDAY, AUGUST 22, 1931 


ADVERTISING AND BUSINESS HEADQUARTERS 

A Turantous, Business Manager, 350 Hudson St., New York, N. ¥. 
oun". Slocum, Manager Detroit Bureau, 427-8 Fisher Building, Detroit, Mich., 
hone Empire 3500; Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
hicago, Th, phone Central 5936; Metz B. Hayes, New ngland Manager, Little Build- 
ing, Boston, Mass.; Blanchard, Nichols & Coleman, American National Bank Building, 
San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle, 
Wash. Address ALL advertising and business correspondence to 350 Hudson St., New 


York city. 
EDITORIAL DEPARTMENT 
350 Hudson St., New York, N. Y. Telephone CA nal 6-1000 
Alexander Johnston, Editor. William C. Callahan, News Editor. ; 
Statistical Department (registrations and specifications), P. J. Robas, statistician; 
C. J. Alexander sales analyst. Engineering Department, A. Benson Carleton, technical 
editor; J. Russell Walsh, research engineer. Merchandising Department, Char'es 8. 


Zack, editor. Art Department, John Bauerfeld, director. ; , 
Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. 


Telephone Empire 3500. Contributing editor, John C. Wetmore. 


Prices Steady Themselves 


HERE is real encouragement in the report just issued | 

by the Department of Labor in Washington to the effect 
that wholesale prices, after a long-continued drop, remained 
firm in July. It is too early to assume that this halt in the 
long-distance retreat will now turn into an advance, but| 
certainly we would expect a pause as a preliminary to an) 
upward swing. 

At the same time the Department of Labor announced | 
that retail prices in fifty-one cities actually had registered an | 
advance of one-half of 1 per cent. during the period between | 
June 15 and July 15. This is the first upward swing in| 
many months. 

The department’s figures on retail food prices are kept 
by means of a weighted index, which gives about as accurate 
an analysis as can be had. The average price for food prod-| 
ucts in force during 1913 is rated as 100. On this basis the 
index stood at 144 for July, 1930. On June 15, 1931, it stood 
at 118.3 and on July 15 at 119. Furthermore, this is not the 
time of year when we expect increases in food prices. 

The wholesale price index is based on the averages that 
were in effect in 1926, which is given the rating of 100, On 
the list are 550 commodities, and these are weighted according 
to their importance. In June this year the figure in the 
wholesale price index stood at 70, and there was no change 
in July. 

siete have long been telling us that the first indi- 
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sets in, there would be a halt, or pause, lasting for a greater, 
or less period, during which prices would simply hold their | 
own. We may hope that this present halt is the precursor of | 
an advance all along the line. 

Why Plant? | 


EOPLE who hear that wheat, cotton and other staple | 





Here’s Another Dealer’s Views 
On Car Junking Problem 


CLAIMS SUCCESS 


Automotive Daily News: 


I have read with interest the article of C. A. Vane in 
Automotive Daily News of August 12, regarding the junk- 


ing of cars. 

This is a subject that is para- 
mount to the retail dealer, and 
means more to the success of the 
automobile business than any other 
one thing. It is what is breaking 
all retail dealers, especially in small 


places, and that finally will mean | 


loss to the manufacturer. 


If a conference could be had be- | 
tween the manufacturer and dealer | 


(this dealer representation to be 
largely represented by the small 
cities) regarding this subject, and 
an honest, open discussion engaged 
in, I believe the factory would see 
that the dealers need relief. 


I think Mr. Vane has gone from | 
| one extreme to another in his junk- 


ing plan, for I do not believe any 
one would think a car worth a $250 
value should be junked, but it is the 
car of a value of $100, or less, that 
should be sent to the scrap pile. 
This $100 car is a menace to the 


industry and a constant danger to! 


life and property, for it is a rare 
case that one is in proper physical 
condition, and, in most cases, even 
if the car was worth it, the owner 
is not financially able to’have the 
work done that is necessary to make 
the car safe for operation. 

No doubt you are aware of the 


fact that for every new car sold you | 


have to handle three used cars. Your 
first trade-in is a used car of value, 
your second is one around the $200 
or $250 type, and your last is a junk, 
which you have to hold a long time 
or either sell for what you can get, 


and usually on a long time basis, | 


and many times not even a cash 
payment. 

The states should all pass a law 
prohibiting the licensing of these 
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cars, and let them automatically be- 
drawn-out process, 


junks would be for the manufac- 
turer to require the dealer to junk 
a car for every car, or at least for 
every other new car, sold. If the 


junk types, then he should buy one, 
| so as to get it off the roads. 

The factory should then allow the 
dealer for this junk up to $100, the 
dealer making affidavit as to the 
amount at which he took in the car. 
| If the manufacturer thinks $100 too 
much of an allowance, then let him 
make it 50 per cent. of the take-in 
value, the dealer standing the other 
50 per cent. ; 

Of course, the only practical way 
for handling used cars is for them 
| to be sold to a used car sales place, 
and the manufacturer putting in his 
contract, with the dealer prohibiting 
| the taking in of used cars on new 
car sales, 

I refrain from going into print, 
burdening the public with my views, 
but, feeling that this subject means 
so much to the dealer, I am asking 
you, if you think this article worthy 
of publication, to please use it. 

P. A. GOODWYN, 
Goodwyn Motor Company. 
Dealer and Distributor Devaux Cars. 
Bristol, Tenn.-Va. 


NEW COACH COMPANY 
Newark, N. J., Aug. 21_—The Tren- 
ton-Philadelphia Coach Company 
has been formed by William Ryan, 
Maplewood; Thomas Schettino, East 
Orange, and Ugo Berghaus, Newark. 











(Continued from Page 2) 








“refreshments”’). 
os 


HE other instance, in dir 


rather good-sized Southern city. 


| that must have stood him something like $500 (counting 


a cd 
ect contradistinction, was in a 
I asked the dealer 


crops are so overproduced that the grower cannot make a| there about meeting the newspaper men. He said, “Jump in 
profit on his crops, often wonder why the farmer plants| the car and I’ll take you around.” He did. The first news- 
profitless staples. The answer is not very hard to guess.| Paper office at which we stopped was dark and unfriendly. 
Farmers in Kansas, Nebraska and other wheat states have| We inquired of a pedestrian if that was the particular news- 


always grown wheat. They are specialists. Their land is, 


paper office. 


He looked at us in a rather funny way and 


adapted to that particular grain; their marketing channels | Said, “They moved four months ago.” So that dealer was 
are used to handling wheat. Naturally, they hesitate before | certainly on his toes when it came to publicity. 


turning to any other crop. It is the same with farmers who! 
operate in the corn belt. The price of their particular product 
may be down, but they are afraid to turn to something else. 


before him grow cotton and probably knows that his family | 
for generations has grown cotton. 


.” 


* * 


PEAKING of a press agent’s duties—but pardon me a 
| moment. I have to look through some papers on my 
In the South, the farmer who grows cotton saw his father| desk. Let’s see. Here’s a repair bill for $38.24 for my per- 


sonal car. 


Oh! Yes! I remember now. 
/ much to make two cities in one day and hit a fellow. There’s 


I was hurrying too 


The governor of Kansas said, when he had it suggested | an article about “Floating Power for Airplanes.” (I must 
to him that his state should limit its production of wheat:) look into that.) Here’s the running schedule of a transconti- 


“Only God can limit the wheat that Kansas shall grow.” 
This year we shall pour additional wheat and cotton 


clients. Here’s a picture of 


/nental round-trip speed run now in progress by one of our 


Si Chinese all wrapped up in 


on a supply, already in hand, left over from last year’s crop. burlap standing alongside a Dodge truck. That’s the first 


With prices the lowest in history, we do not have to wonder 
what is going to happen. 

But every situation of this kind brings its own remedy. 
Wheat and cotton farmers this year did not heed the signs 
ahead of them. They may even refuse to do so in 1932, but 
eventually the prices of wheat and cotton and corn are going 
to be the cure. The farmers, specialists though they may be, 
will heed the lesson. They will turn from their traditional 
crops to something that will let them make some profit. 

Ralph Waldo Emerson once wrote a vital essay on ““Com- 
pensation,” showing how evils eventually corrected them- 
selves. Perhaps we may find a suggestion that compensation 


is beginning to work in the plan of Governor Long of Louisi- 
ana—for omitting the planting of cotton for 1932. If farmers 
of all staples, of their own free will, did this and turned to 
other crops not already overproduced, there would be a con- 
sidexable change in the agricultural picture next year. 


dealer cannot trade for one of the} 


_motor-driven vehicle of any description ever to cross from 
Siantking to the coast. (Ain’t dat sumpin’) Ah, ja jawohl, 
there’s a picture of a German baron returning from a stag 


come junk, but this will be a tong | 


My plan for the handling of these | 


OF USED CAR PLAN 


Automotive Daily News: Back in 
| June a gentleman from Illinois 
started quite a heated argument by 
producing a plan to enable new car 
dealers to get out of the used car 
business. At that time I submitted 
a letter, and later another, explain- 
ing why I thought this should not 
be done, and that I believed most 
dealers could help themselves if they 
tried. Several letters were published 
that criticized me quite severely, 
and I received a good many more 
personally, telling me that I didn’t 
know my business. 

Your readers may be interested 
to know that there is a dealer using 
the plan I proposed, and making 
money by it. My plan, essentially, 
was to buy used cars and sell them 
at a profit in order to balance trade- 
in losses; to go after shop business 
and run the shop at the profit; to 
pay the salesman on a equitable 
basis; so as to get a type of man 
who would secure the quality of 
business desired, and to diversify 
the business all possible. 

On page 84 of Automotive Mer- 
chandising for August, 1931, is an 
article by R. O. Gould, Chrysler 
dealer, 1511 American Ave., Long 








hunt in the Black Forests of Germany with plenty stags| 


tacked on his old Chrysler roadster. Here’s two letters from 
_a fellow who claims we owe him $300 for six months on a 
publicity stunt. Distinctly remembering having paid him, 
I’]l tear up the letter (that’s paid for another month). Here’s 
a letter from one of our clients saying a big NO to what I 
still think is a good publicity stunt. (Maybe I’m wrong.) 
And so on into the night. If I ever got down to the bottom of 
the pile, there wouldn’t be anything to do and I'd be out of a 
job, so I keep the pile fairly high. 
* * * 

'C'O much for being a columnist for a day. And now I’d 
better go back to work for Advertisers, Incorporated. 
Besides, it’s almost tea time, and I’m thirsty, 


Beach, Cal. In this article he de- 
scribes a plan exactly like the one 
proposed by me. He states that he 
is making a profit using the plan. 
I scarcely think he is going to abk 
the factory to take a hand in help- 
ing him run his business for a right 
smart spell. 

I will be very glad if you will pub- 
lish this, as it is only natural for 
me to seek public recognition of the 
fundamental soundness of my ideas. 


GEORGE-GORDON BOND, 


Accountant, 385 Woodland St., 
Hartford, Conn. 


NATIONAL-ERIE PLANT 
CLOSES INDEFINITELY 


Erie, Pa., Aug. 21.—The plant of 
the National-Erie Company, manu- 
facturer of steel castings, gears and 
equipment for rubber factories, at 
1521 Raspberry St., was closed down 
this week for an indefinite period, 
according to an announcement by 
A. Hunter Willis, head of the com- 
pany. 

Negotiations are in_ progress 
whereby New York and Pittsburgh 
interests may take over the plant 
and reopen for production within 
a few weeks. 


[ COMING EVENTS | 


eee 


SEPTEMBER 


1l- 3—Cleveland, O. Hote) Statler, Society 
of Automotive Engineers, twentiet 
meeting in 
National Air 


aeronautical 
with 


annual 
conjunction 
races 
8-17—Utrecht. Holland. 
and truck show. 
16-17—Atlantic City, N. J. 
troleum Association, 
ing. Hote] Traymore. 


20-26--Springfield. Mass. 
Exposition. 

21-25—Boston, Mass. American Welding 
Society. meeting. The following so- 
cieties will participate: American 
Society for Stee] Treating, American 

Iron and Stee) 


Utrecht Fair, bus 


Nationa] Pe- 
annua) meet- 


Eastern States 


Welding Society, 
Division, A. S. M. E.; Machine Shop 
Practice Division, A. 8. M. E.; Iron 
and Steel Division, A. I. M. E.; In- 
stitute of Metals. A. I. M. E. 

N. J. Nationa! Asso- 


28-29—Atlantic City, s m2 
us perators, 


ciation of Ocor 


fifth annua) meeting. Hote) Am- 
bassador. 
26-Oct. 2—Atlantic City, N. J. American 


Electric Railway 
nual meeting. 


OCTOBER 


1-l11—Paris, France, Internationa! Auto- 
mobile Salon, 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica) En- 
ineers. petruleum division meet- 


Association, an- 


ng 


12-16—Chicago, II, Nationa! Safety Coun- 
cil, 


14-16—Pittsbargh, Pa. Society of Indus- 
trial Engineers, convention. 

15-24—London, England. International 
Motor Exhibition, Olympia Hall, 

22-28—Prague, Czecho-Slovakia. Interna 
tional Antomcbile Exposition, 














properties of a similar nature situ- 
ated in Hamtramck. The figures 
which the Hamtramck officials set 
were: Personal property, $25,461,318, 
and real estate, $27,491,800, mak-| 
ing a total of $52,953,118, or an in- 
crease of 38 per cent. over the true 
and legal value of the property. 

In 1930 exactly the same situation 
prevailed, it is stated. Chrysler Cor- 
poration’s statement for that year 
showed the true value of the prop- 
erty in question to be as follows: 
Personal property, $19,529,645.26; real 
property, $16,578,239.24, or a total ot 
$36,107,884.50. As before, the Ham- 
tramck officials arbitrarily fixed the 
figures at $23,000,000 for personal 
property and $27,501,000 for real es- 
tate, a total of $50,501,600, which 
represents an increase of 39.8 per 
cent. 

The petition goes on to state that 
when the assessment rolls for 1930 
were being prepared, Chrysler Cor- 
poration and its counsel held meet- 
ings with officials of the city of 
Hamtramck, including the mayor 
and the assessor, with a view to ob- 
taining a legal valuation for the 
Chrysler properties, but that the city 
officials represented Hamtramck as 
being in financial distress, and 
claimed that an assessment of the 
Chrysler properties, which are the 
largest in the city, and the property 
of other taxpayers at fair and legal 
values would result in the failure of 
the other taxpayers to meet their 
share of the tax burden and prob- 
ably result in the financial failure 
of the city of Hamstramck. 

The Hamtramck officials are 
alleged to have claimed that as- 
sessment of this property in accord- 
ance with the laws of the state and | 
the charter of the village of Ham- 
tramck might even result in po- 
litical disturbances, civil] commo- 
tions, armed resistance and revolu- 
tion against the established authori- 
ties. For these reasons, it is claimed, 
Chrysler Corporation paid taxes for 
1930 upon the valuation determined 
by the Hamtramck officials. 

It is pointed out that during the 
depression of 1930 and 1931 produc- 
tion has been retarded, inventories 
decreased, departments consolidated 
and operating economies effected in 
line with good business practice. 
Although Chrysler Corporation sub- 
mitted sworn statements for 1931, 
based on these decreased inven- 
tories, consolidations and operating 
economies, giving the true cash 
value of its personal property as 
$15,305,780.22 and real property $15,- 
755,520.41, or a total of $31,061,300.62, 
the assessor of Hamtramck, it is 
claimed, again disregarded these 
cash values and arbitrarily raised 
the 1931 figures to exactly the same 
totals as for 1930, in this case rep- 
resenting an increase of more than 
64 per cent. over the true and legal 
valuation. 

Upon -receiving advice of the 

action of the city assessor, the 
Chrysler:Corporation is said to have 
gone before the Hamtramck Board 
of Review with a statement show- 
ing the shrinkages which it claims 
have occurred as a result of de- 
creased inventories and as a result 
of the removal of certain depart- 
ments and: operations from the city 
- of Hamtramck, 
'  Disregarding the claims made by 
the plaintiff, the Board of Review, 
it is stated, confirmed in full the 
assessment Of the plaintiff’s prop- 
erty at the same figure at which it 
was assessed? in 1930. Notwithstand- 
ing the refusal of the city assessor 
and the Board of Review to allow 
for actual shrinkages in the assets 
of the Chrysler Corporation in de- 
termining the assessed valuation of 
their Hamtramck property, it is 
claimed that such shrinkages in 
actual values were permitted other 
taxpayers. 

Following this action, an appeal 
was taken to the state Tax Commis- 
sion for a review of the determina- 
tion of the city assessor and the 
Board of Review, and for a revalua- 
tion of all properties in the city of 
Hamtramck. The petition is still) 
pending, no final disposition hav- | 
ing been made in the matter. 

Following the action of Chrysler 
Corporation in United States Court, 
B. E. Hutchinson, vice-president and 
treasurer of the corporation, ex- 








/MARVEL CARBURETOR CO. 
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Chrysler Sues Hamtramck 
City, Alleging Unjust Taxing 


(Continued from Page 1) 


pressed regret that any action of 
this kind should have been neces- 
sary, especially during times of 
stress such as every community is 
experiencing at present. 

When interviewed in his office, | 
Mr. Hutchinson said: “We have re- 
peatedly offered the city of Ham-| 
tramck what ts a fair tax, based 
upon the actual book value of all} 
Chrysler property in Hamtramck, 
and in accordance with the fair 
method of assessment as applied to 
other property holders in the city. 
But, as pointed out in our petition 
to the court, our tenders have been 
refused each tmie, 

“It is indeed regrettable that it 
has been necessary for us to resort 
to an appeal to the courts to seek 
relief from such unfair discrimina- 
tion. We are fully aware of the 
fact that Hamtramck needs the tax 
return from the Chrysler Corpora- 
tion property. We are sorry, indeed, 
if our action causes embarrassment 
to the city in meeting any of its 
maturing obligations, but we feel 





we have endured even more than 
we should during the past several 
years in being compelled to pay 
more than our fair share of the tax 
burdens of the city. 

“Since 1929 we have made fre- 
quent attempts to persuade the of- 
ficials of Hamtramck that our prop- 
erty is being overassessed, while 
other and similar property in the 
city is underassessed. But, as the 
figures show, instead of obtaining 
any relief the assessment value 
which the city has placed upon our 


| property has been increased by a 


greater percentage each year over 
the actual cash value, instead of 
being brought into line with its 
true value. 

“As its largest taxpayer, the 
Chrysler Corporation attaches 
greater importance to the proper 
and orderly administration of Ham- 
tramck affairs than does ony one 
else in the city. We have stood 
ready to pay our fair share of Ham- 
tramck taxes, and do yet, but since 
it seems impossible to get equitable 
treatment from the city officials, 
the only course left for us to pur- 
sue is an appeal to the courts, which 
we have just taken.” 

In conclusion Mr. Hutchinson 
said: “I feel certain that the fair- 
ness of our position will be appar- 
ent and a complete revaluation of 
all property in Hamtramck result 
from this challenge to the inequi- 
ties of the present situation.” 


NASH TO STAGE 
BIG DEMONSTRATION 


(Continued from Page 1) 


and the development of the Nash | 
synchro-shift free wheeling. 

The latter development combines 
free wheeling with the silent, syn- 
chro-shifting of gears and silent 
second speed operation with selec- 
tive free wheeling at the option of 
the car owner. 

Nash officials have joined deal- 
ers and distributors throughout the 
country in this event, and urge 
every American motorist to take 
this opportunity of increasing his 
motor car experience at Nash ex- 
pense, and to enjoy the new thrill 
of synchro-shift free wheeling, 
coupled with a sound-proof ride in 
his own home town during National 
“Guest Ride” Week. 


| 





REPORTS SLIGHT GAINS 


Chicago, Aug. 21.—Volume of busi- 
ness of the Marvel Carburetor Com- 
pany, Flint, Mich., division of Borg- 
Warner Corporation, during the sec- 
ond quarter just ended was slightly 
above that of the first three months 
of the year, according to an an- 
nouncement today by C. S. Davis, 
president of the parent corporation. 
One of the reasons-for this increase 
has been due to the recent renewal 
of a large contract by one of the 








|leading automobile manufacturers. 


The Marvel Carburetor Company 
makes various types of carburetors 
that are used as standard equipment 
on automobiles and trucks, 


45 TRUCK FLEETS 
GO THROUGH JULY 








| vehicle hours and have yet to re- 


port a single traffic accident. 

Their nearest rivals are the 
drivers of the fleet of Edward F. 
Clark of Bayonne, who have oper- 


of 40,821 vehicle hours without an 


WITHOUT ACCIDENT ated for the same period for a total 


Jersey City, N. J., Aug. 21.—Forty- 
five of the sixty-five fleets com- 
peting in the inter-fleet drivers’ 
safety contest went through the 
month of July without a_ single 
traffic accident, according to the 
report just submitted to the con- 
testants by Hudson County Safety 
Council. 

The grand average for all of the 
fleets during the month was 22.32 


accidents per 100,000 vehicle hours. 


In July, 1930, the competing fleets | 


made a record that has not been 
equaled in two years of competition 
among Hudson county fleets. Dur- 
ing that month the sixty-eight 
fleets competing averaged 14.74 ac- 
cidents per 100,000 vehicle hours. 
More than ten of the competing 
fleets have records of better than 
20,000 vehicle hours without traffic 
accidents. By far the best record 
that has been established is that 
of the twelve drivers of the Corn 
Products Refining Company of 
Edgewater. These men have been 
operating continuously for twenty- 
three months for a total of 70,121 


| operating 








accMient. The excellence of these 


records may be appreciated by the | 


fact that the fleets are required to 
report any accident in which the 
vehicle is involved, whether in mo- 
tion or temporarily stopped, parked 


or being loaded or unloaded, result- | 


or 
of 


ing either in personal injury 
property damage, irrespective 
which driver is at fault. 

Thirteen fleets nave 
for the twenty-three 
months during which these contests 
have been conducted without acci- 
dents. 

The best records for continuous 
operation without accident are as 
follows: Corn Products Refining 
Company, Edgewater, 70,121; Ed- 
ward F. Clark, Bayonne, 40,821; C. 
F. Mueller Company, Jersey City, 
34,374; L. O. Koven & Brother, Jer- 
sey City, 32,710; Hudson County 
Storage and Trucking Company, 
Jersey City, 29,516; Joseph Dixon 
Crucible Company, Jersey City 
(seventeen months), 26,302; O’Mea- 
lia Outdoor Advertising Company, 
Jersey City (thirteen months), 
24,344; Standard Oil Company, 


now been. 


| acuum Oil Company, Bayonne, 22,- 
| 392; C, A. Woffolsey Paint and Color 
Company, Jersey City, 21,887. 

With the exception of the three 
fleets noted, all of the fleets above 
have operated continuously for one 
year and eleven months without 
accidents. 





'WILLYS CANADIAN 
| CHIEF FINDS GOOD 
SENTIMENT ABROAD 


Toronto, Ont., Aug. 21 (UTPS)— 
''T. A. Russell, president of the Willys- 
Overland, Ltd., of Canada, directly 
upon his arrival in Toronto from @ 
business tour which took him to ten 
European countries and the British 
Isles, went to the convention of the 
Willys-Overland dealers, in the King 
| Edward Hotel. President Russell said 
that despite the great problems con- 

fronting many of the nations of 


Europe, he had found the people 
generally cheerful, and hopeful that 
solutions would be found at some 
not distant date. 

Florin Le Duc, general sales man- 
ager Willys-Overland, Ltd, who 
presided, addressed the dealers on 
ways in which they could capitalize 
'the merchandizing opportunities in 


Bayonne (nine months), 24,142;/ the next four months. 











IT IS ALWAYS 


PROFITABLE TO GIVE PEOPLE 


WHAT THEY WANT 


Today, particularly, the dealer representing 
a line of cars long established in public 
favor enjoys a distinct advantage. The buying 
trend is toward known names and known 


values. 


able new multi-cylinder cars, the twelve and 
sixteen, which have created such a sensation 
in the world of motordom. And the appeal of 
the line is so extensive that it has added more 
than 40,000 prospects to the original broad 
Cadillac market. 


This trend is naturally to the advantage of 


| the Cadillac-La Salle representative. For this 
‘reason, Cadillac, in.extending its franchise 
to a limited number of additional communi- 
ties, offers the type of opportunity that every 
alert dealer knows is worth while. 


The scope of this opportunity is increased 
| by Cadillac’s complete coverage of the fine- 
‘car field. A dealer who obtains the Cadillac- 
LaSalle franchise can interest practically 
everyone who pays $2195 and upward for an 
automobile. The Cadillac line includes not 
only the famous V-8’s, but also the remark- 


In turn this widened market now permits 
Cadillac to extend its franchise to certain com- 
munities previously without representation. 


Each of these communities has been care- 
fully surveyed for profit possibilities. With- 
out exception, they offer the type of oppor- 
tunity which the alert dealer is seeking. If 
you are interested in selling an established 
line of fine cars, in a community where 
known demand exists, write to the Cadillac 
Motor Car Company, Detroit, Michigan, 


for information concerning these openings. 


CADILLAC - LASALLE 
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| Production -- Engineering -- Factory 


REDA CO. ENLARGES ~ 
Aluminum Melting in the ims UNE oF Toos| Net Hooj-F rankite Brake 


ee Drums 
| Electric Furnace saslsiliil Mak. doe test 

Manufacturing Company of 4 Birnie 
By WIRT S. SCOTT Ave. is enlarging its line of automo- 
Special Representative Westinghouse Electric and Manufacturing Com- tive tools and soon will put on the 
pany, Mansfield, O. market a new device for oiling 

automobile springs. 
To the new Reda adapter and 
- —_——— |clamp assembly has been added re- 
The following cost data show the | melted, based upon the following: | cently a new adapter with a special 
comparative cost of electric, gas and Heating costs (electric, gas, coke).| tip. Leather washers are used with 
coke fired furnaces (heating costs; (Crucible costs (electric, gas coke).| these to insure a positive connec- 
and crucibles) for a two-month, Labor, sand blasting and replac-| tion. Another new product is the 
period, January and February, 1931: | ing crucible in electric furnace. | Reda lock ring tool to remove lock 


Electric Furnaces Labor, replacing crucible in gas | T™s from wire and disc wheels. It 
is also used to remove tires from 





















































The following treatise on “Aluminum Melting in the Electric Furnace” 
will appear serially in the Automotive Dany News: 

















Total pounds melted......... 40,049 | furnace. drop-center rims. The tool is drop-| AMONG the new items added by the John C. Hoof Company, Chicago, 

Kw. hr. consumed........... 14,160 | Electric furnace, total cost forged and heat-treated. A new] is the line of Hoof-Frankite replacement brake drums. These drums 

Kw. hrs. per 100 Ibs. melted.. 35.4 | per 100 pounds (electric clutch plug wrench was recently are said to be exact duplicates of those provided by the car manu- 

Pounds per kw. hr..........- 2.83 | power $0 01 per kw. hr.)... $0.586/ brought out for servicing 1931 Hud- facturers and are made of strong dense alloy iron. The drums are 

Electric power, cost per kw. hr. $0.01 _* ~ ae "a — per son and Essex cars. now being produced for all types of passenger cars, trucks and buses 

Electric power, cost per 100 | $0.35 oa - Pee 0.490 ois ak daa dr ee a 

lbs. of aluminum melted... $0.354/ Coke furnace, total cost per tinued in ean 8 contract by shops in Springfield | mobile and tire service stations. D. 
Cost of crucible............- $38.00 | 100 pounds (coke, $5.80 Various items comprised by the|,and vicinity and are sold through | B. Gish is the head of the com- / 
ee PU cso cd dew kenwee news 0.499 Reda line” are manufactured under distributor channels to the auto-/| pany. 


Average life of crucible (min- oo 


cm i CUMULATIVE NEW PASSENGER CAR 


aluminum melted ......... 
Gand binsting crucible and replacing: Returns for today: Alabama, Connecticut, New 
Average number of lbs. of Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Dlinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 


aluminum melted for each 
In this table 26 states and the District of Columbia. 


sand blasting of crucible. 1,430 
Number of times crucible is | 











































































































































































































































































- 
sand blasted and replaced 14 “ 3 ‘ . g 3 2 
Cost of each sand blasting States 2 be % j # a a 
and replaced ............ $0.604 > | 2 5 o a : q 
Total cost. sand blasting... $8.45 o oO oO a i 
aluminum melted ......... $0.042| Alabama | 11; | 30; 2 548] 20) 1 8! | 23 6 482 | 5| 2 1 
—— Arkansas | 2; | ~—SCiB|Ss*=“‘ ’SSC«SSTYYSC*~‘iKGSSCS*~SC‘NSSS™SCS™SC~*SYSCSC~‘ia,SS~SYSC“<C*‘“ “!SCS*CTNCSC*«*;S«=C<Cté‘( 2 4 ‘ 
Sand blasting cost per 100 ihe. Conn. | 66 1| 221; 36,810] _—«i106 1) 104~—=<CSYSsC«d}—sidECCtiC 74 13} +37) «41; + #436 ° #«+&99 
Wer eee, .. $0.354 Delaware | 1 one | __-29 5 151 | 23 §é6©| 6 66 i 3| 10) 8 «118 | a | 4 
ee eee 0.190|Florida | 32 6 51 1 672 | m7 86863 ©€68©613)~—Ct~é<“‘«s«~S*YS 32, —=«—s«4 31/651), 4| 35 23} 12) 4 
Sand blasting.............. 0.042 | Idaho ms 3 7 wCTCiSOYSC‘iaS;,C ‘#$R$U |”—“(<és‘i‘i mHCOC™~™~C~«SSrYCié‘i Y:CO!O!OCUC CS ~CCédSG 1| 6) 2) 2 
4 30.586 | Illinois [315,15 570; 943929] 439] 10) 301), YT 29; «213, 3718; 13] 160] 93; 157 81 
BO ncivnes aeenen Indiana | 121 3 149 10 1300] ~=—«:146 4 +165 7] +186) 13, -:111{—«:1016 2] 45) 55 35 10 
Total ae, ...- 62,86 Mary land | - - | bs 82 Soe 4 __ 978] 66, 4 2 | 53; 14 __ 65,687, 3] 38) 25 15 7 
Pounds of coke used......... 51.114 | Minn. | 98158) 1625] 129) 18 | 102| 21 78| 1066; 3| 47, 49, 54 5 
Lbs. coke per 100 Ibs. melted. 81.5 | Missouri | 55 6 137 11 1458 | 90 4 48 1| 129| 13 61, 1131 3 55; 31) 33; 10 
Lbs. melted per Ib. coke..... 1.23 | Montana 9 1 a.”C:C*SSC“‘ QOL COF rene ia at 5 “ao i ; is 5 3 
Cc Ke cost per BOs eva. : . $5 80 | No Hamp. + eee nemmanaaee io snes i+ —_ 338266 7 ia ; ; i 
Coxe cost per 100 pounds - $0.236 | N. Jersey | Ce eee 1940 | 317; 6,890 a 147, 64,143; 1597 12] 58 a 85 91 35 
Cost of crucible......... ....$10.00 |N.Car. | 32 8 78 8 1390] 101 €©68| 40 ° ®«&$10f 114 @~¢~—CO 64,1313) 2| 22 31 ii 9 
Average life of crucible (Ibs.) 3,800 N. Dakota | SS te ee 218 | a l ee 6] i0 3 7 165 _ [ S 5, 3 amick os 
ae cet pee Se ee ee | 2i1 3, 269, 39 2631] 327, ~+7| +270. 37| 286, 48, 266 2400, 18| 102; 97) 130 22 
aleninum meted ee | | 314 17,—S—716)_—SsB1|Ss3902]~—SiG18}——iti=‘CS*«<CYCSSC~SYSSCTS)S*C*CSTA|SS*«i |S 2S] SOY] 42] 155, SS < 
Total cost per 100 © pounds: |Rho. Is | 40,3, 86]  451[ Sa] si (stst‘wLSC*‘* 4 49 ‘38a, SC SSC R19 5 
SE caaseesedshesnecenns $0.236 | SCa'lina | ___12; ~~«1)~—~«80 il) 666] 32 [16 of 35 | 26,609. [8 14 10 2 
; Crucible ....-.s..eeresee+ 0.268 | Soe 42) —~*18)~S=«,S*«iY]SC«s | a 13] #3 4 ie 217 #&«=86| 864] CG 
Total 5 sa eae ...$0499/Utah | —Ssi2]sti‘(ia;:S*t SC C‘iSC“‘“‘i MA YFUCCC*P:C“‘ |STSCSCGYC!OOCCG.~CSC~“‘é‘éY;SCédKGAY:CsC“‘éYYCOC;*sASNYCir“‘Ci‘SA‘YYCtrsi‘éCCSC 
Gas Furnaces Virginia | 17, 10,9510, 4B] — 53 HHH | 8B a ee 
Total pounds melted...... . 42,271] Wash’ ton . 38 8 __ 133 __—«k # 768] - _ 96) 1 - 86 28 | 78, 23 53; 771 4| 52, 34 35 8 
Cu. ft. natural gas consumed 408,000 | W. Wa. | 47 4 56 4 649 | 66 2 32 12 | 96 3 41| 582) 2| 32,188 3 
se a — . a Wisconsin | 85,4 ~+4161, ~«20+~«1683{ +139 3 78) 33] 164) 17; +122) 1070 4a, si| 27 ii 
ss melte ° - gas... . —— — — — - — ne - _ r 7 ce 
Gas cost, per 1,000 cu. ft.... $035 |0. of Col. | 37) 1 95 6 682] 49, | 50, | 65) 6 39), 752) 3] 30 15 29, 6 
Gas cost, per 100 Ibs. of =—Ss | Totals =| 1757; 105, 3805, 443, 29949] 3144 57, 1910) 415 | 2850; 389, 1997; 25059| 126] 1145) 910; 935 319 
aa 23.50 | Ala,1930 ] | 3) +2) ~+~«3)”*~=C«wTSYSaS*~<“;SC‘CO,”;S!~C~*dY!;C<C~«stSSSC*YSC*«‘a SS SC~«Ss=‘<ia SSSC‘i 
Average life of crucible (Ik3.) 17,000 | ark. 30 |)0C«)C ( sé‘ SSCSC*«*SY*Cié‘iSTY:SO~*~«éi _SSC*«id 29; | _105|—=—i6,—S——i—i:SCsD]SC“‘ CCC (‘tC 
Crucible cost Der a, 9.138 | Comm, 30 | atl all aml a8] —os |i 4] 136 | 119, 15) 119, 1464 16) 81) 65, 76 36 
Cost of replacing crucible... $2.416 | Dela., "30 | zi 33 i 152] a ee 4 13} |_—_—. ee st-— — — 
Cost of replacing crucible, | Fla. 30 ~ 2 16 48 6 655 59) 2| 19) 34! 3} 4 | 
per 100 Ibs. melted........ $0.0142 | Faaho, 30 7H 1 ; — ab al een i 15) <i ct fs. 
Total cost per 100 pounds melted: |i, 1 = 2 ——- ae 2 18 — = : — | ee a | “aaa 
Ut aac oa tee ake tea ire $0.338 | Ind.,’ | | | j { | ! 0} il 
Crucible os ccesccescecccecs 0.138 | Md., 1930 | 4 12; —«123/ 21; 868] 79) 2] 19 | 36 15 46| 1375) 8| 40) 23) 39| 12 
Replacing crucible........ 0.014) Minn.,*30 | 16,33, +4140, +14) _+‘A777) 158 ~~=«|;~SC=«ST | 105; 46, ~—~102| _—~-2772 4) | 53] ~~) ~~SC« 
Pebed BO icinaasscdssene ~ $0.490 | Mo.,1930 | 1 351 133; 81242) 91 2 47| 125,22) a = - z = 7 = 
Cost Summary Mont.,’30 | 5| | 21| a) a 21| | 38, Ss 28] | | a _ : : 
Cost per 100 pounds aluminum N.H,’30 |) 10) | 40) 22] | 21| ed 29| «473 | 1 . as, 4 
—______——-—- —_———— |N.J., 1930 | 65) 66, 554 65, 1543] 272 4; 118) | __202) 74,199 3731 27| 123; il 118 48 
N.C.,*30 | T”.—COa.lltCaetl 7, 958, 92) 1) 20| | 66) 6) 44, 1854/ 2| 27) 30) 6| 12 
N.D,'30 | 1 212 | 352] «7 | _10| | i913] 6,497 | 12] q 7 
| Ohio, 1930 | 8A 387 80, 2435] 266 10; _224/ | 254; «101/268 ~_ 5558| 32| 176,124) 159 53 
Pa, 1930 |  75| 145, 651 87,3270] 710) | 8382] 1G} 174/393) 6660 + — = = re . 
, : ee 1 9°~=—«Ci3806|~—S=«ST?Z2Z 1| 69) 36 8) 34, 722 21) 2 
FOR TE AUT INDUSTRY i= ae a + — 3 - = 1 et ee —| 18) 3] ig —sS;s—C(<ée TC tehLCLCUTté‘C R 
|sD.30 |. 1|3|~SCiaaSSSSC=d;SCt*é‘i YC T 13, | 58,40}, 897 LW sm 13) 2 
Gai 30 | SI 10,33 3 2, im <3 136 | 20! 21/ 25, «430; sj ig ,C(<ti‘iaT:S*=‘ 
Va, 1930 | ‘@ (24 Ii} 9 1202, #73) 1 55 “| 106,22) 54) 1798 5] 88} 6 
Wash.,’30] 20, 9 ~—S:189, S10, 832] 148 yl | 90; 120,60} —1885) 10 | 53) 30,54 8 
\W.v.30 | £o§ Of So))6066h6U7)6©6808]) lB; C88 | 109,25, 83,1208; 2) 7, 5 
elias | Wis.,’30__ [18 ~— 24; 290 24, 1781] «165, 2,109 | 142) 85 144, 2794, 12] |B » 
Mullins Mfg. Corp.. Salem, Ohio D. C., ’30 ‘eo 2 18 106 9 396 | 47 ad 19 | 29) 13} 25! 1130) 6 | 31 11 30, K 
General Motors Building, Detrelt. | Totals, ‘30 | 455) 595 4216 © 501| 27855] 3232 96. 1884 * | 2744 1035, 2258, 52416; 262] 1650) 1186, 1464, 461 





*Not in production. 
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LIVELY ENGINEERING | 
PROGRAM PLANNED FOR 


CLEVELAND AIR MEET 


| 


Cleveland, O., Aug. 21.—Autogiro 
development, the use of automatic | 
aeronautic propellers, Diesel oe 
new aircraft fuels, power plants an 
designs will be among the important 
technical subjects to be discussed at 
the three-day national aeronautic 
meeting of the Society of Automo- 
tive Engineers, to be held here at 
the Hotel Statler, September 1 to 3. | 

Several hundred of the nation’s 
air technicians and pilots will be in | 
attendance at the air races held in 
conjunction with the engineering 
conference, 

Tuesday, September 1, will be de- | 
voted to engines and aircraft sub- | 
jects; Wednesday's program will in- 
clude a special report by Alford J. | 
Williams on aircraft development in | 
Europe; “The Autogiro,” by A. E. 
Larson; “The New Use of Mag- 
nesium for Aircraft 





Engine Con- 








| Structiop, Fuel Research Investiga- 
tions,” by E. S. Taylor and George 
L. Williams of the Massachusetts 
Institute of Technology; “High- 
Speed Diese] Engines, 


” 


Thursday will be occupied with a 


| discussion of controllable and auto- 


matic propellers, by D. A. Dickey 


| 
and Lieut. O. R. Rook, United States 
| Air Corps, Wright Field, and F. W. 


Caldwell. The Hon. David 8, In- 
galls, assistant secretary of the navy | 
for aeronautics, will be toastmaster | 
/at the concluding “Dutch supper,” 


;held in the evening, during which 
' the engineers and visiting pilots will | 


| have an opportunity to hear Lowell 


Thomas, famous traveler, tell of his | 
experiences with Lawrence in 
| Arabia. The S. A. E. technica] Ses- | 
sions are in charge of the society’s 
| vice-presidents, Dr. George W. Lewis, 
National Acvisory Committee for 
Aeronautics, Washington, D. C., and 
Arthur Nutt, chief engineer of the | 
Curtiss-Wright Corporation. 





Jersey, Ohio, Pennsylvania, Virginia and Washington. 


Service, Springfield, IL, 


by A. M.| 
Rothrock of the National Advisory | 
|; Committee for Aeronautics. 


{PLANTS OF TWO-WAY 
| SHOCK ABSORBER CO. 


| CLOSE TO CAPACITY | 


Jamestown, N. Y., Aug. 21.—Pro- 
duction schedules at the plant of 


the Two-Way Shock Absorber Com- 
pany in Harrison Street here have 
| been steadily maintained at close 
to capacity during the past three 
|months. Employment is provided 
for a full complement of workers. 
The company recently completed 
; the installation of more than $50,000 
| worth of new machinery and equip- 
|/ment in a one-story brick and steel 
|}addition to its plant, which practi- 
| cally doubles the output. Arthur W. 
| Kettle, president, is also head of the 
| Kettle Motor Sales Company, Inc., 
| Buick-Oakland-Pontiac distributor. 


‘TESTS REVEAL RIDING 
STABILITY OF STUDEBAKER 


A series of tests made recently 
| by experimental engineers at the 
Studebaker factory furnish proof 
of the success which Studebaker en- 
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| eight, 


| overturning. 








rgineers have had in attaining an 
exceptionally low center of gravity 
on each of the four lines of Stude- 
baker cars. These tests showed | 
|that every Studebaker six, Dictator | 
Commander eight and Presi- | 
dent eight could be tipped more 
than half way on its side without 


The method of demonstrating this 
unusual balance and stability was 
to tip the machine to a point where 
it would balance without toppling 
over. The angle from the _ hori- 
zontal at which the car rested, held 
in position by one man, was then 
measured. The tests were all con- 
ducted with de luxe sedans. 

The Studebaker six sedan was 
tipped to an angle of fifty-six de- 
grees, eleven degrees beyond the 
half-way mark between the hori- 
zontal and the vertical. The Dic- 
tator sedan was tipped safely to an 
angle of fifty-eight degrees. The 
Commander sedan went over fifty- 
three- degrees before toppling. The 
President 130-inch sedan tilted to 
fifty-four degrees and the 136-inch 
sedan to fifty-five degrees with 
_Safety. 


REGISTRATION STATISTICS, JULY, 1 1931 


and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J 


county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 
















States 








Lincoln 
Marmon 


Oaklané 


Oldsmobile 
Arrow 


Pierce- 








Plymouth 

















Totals 


neous 


Miscella- 





1,279 




























































































































































































Alabama |__| 5| 16 3 2} 1 l ] 49} 16) 1] 2 | 2 2 — 
Arkansas | 2 | -23}— | 20] Pa | | 87] 40) ~~] SSCté<‘Y*SC‘“‘i Y!SSC CC =i 808 
Conn. | 6 8 133 33} —«101SS~C=«*SS 1| 8| 189} 177, 13, 68 1 1| 65, 10, 1 3,357 
Delaware | 3 i 10 4) 3, 5| | | 27 | 35), | 9| | “68 | 472 
Florida | 12) 23,28] | 1| 106}  —76; 6 ~=—-30 | | 6 2 | 1,969 
Idaho | Pe a ee ee | | 7 as a 13 3 27 &| 43 
Hlinois | 30S2|——«379 __ 119 362|—«180, S23] Sia] ~SCSB]~——G62|—SCi«C«O|SCSBA. 6 | 266, 31/64, 13,874 
Indiana | 5 27| 56,24) 177] ~ | 4, 421{ 215 10, -:105,—St=i‘Y;:*CYSCd | 
Maryland | 3 | 62| 9) 28] «22; —S «10 5| _—:149] «140 10, —iti(itstésizd 1] 3 6 1 2,674 
Minn. | 6 ~—~6|~S=«i)~SC=«S|~SC] 4G 1/13, S35 —S22i; Sa] 0,— sd 2| 160 17 —«1|~Ss«4,992 
Missouri | 11 14) 78} 30,94] 85) 11) 352| ‘172 8) «78 1 3| 76, ~—Ss«12] 8] 4,254 
Montana | __i1 6| 25, a] «9 2 CT CCT aC | | 20 2| ~ 1,001 | 
N. Hamp. | 3] 4 33/10 ‘31f 13) oy — 46— | 19 l | 38 1,004 
N.Jersey | 16, 28, 322;—Ss«G2|_—S—s«279] ~—sia4a)—=S—=‘]SC*‘“‘éi SSC | SCD,SC«dB|SCiB,SC“‘<é‘ 2] 107 30 17,287 
N.Car. | 1 3} al] 6 38 | 8 ] 2} 199] ~— 154) 4) 0 | 2| 38 1| | __ 3,740 
N. Dakota | 2| ‘1 12) 3 6, | | =. = 15 | 2] i = Ti 8 
Ohio | 18 41; 274 75| 280] ——*i1ii 10 16,1368] 459 ~~ 30,229 4| 10{ 292; 72s «10,543 
Penna. | 32 54/504) 107/373] «174 2| 38, «1158 | ——523| 31,305) 2) li] 416 63, 11| ‘14,231 
Rho. Isl. | 3) 1] 6a 6, _:19| 10) 3 5| 110|_—«83| 989 1| ef 32) 5| 1,667 
§.Ca'lina |__| 12| jn 8 | [79] 53 | | ay 9 2; | ~s«d657 
S. Dak. | | ; Al a) | 64] _—sa2a 1| 22/ | 2| 17 2| 853 
Utah | | 2 18 °° &«;.| 10) 9 ] ] 20] ~—«:13| 2, SiC 1| } il 1 | 561 
Virginia | 3 6| 45 22) | 45) «5 | 131| 161 1 55| | 36 2| | 3,762 
Wash’ton | 5] 1 49, «14 sj iB) 3224] —S«d0,—St—sd16, S82 1] 65,15) ij 2,911 
W.Va. | | 452; 19] 88] 14, I | 186] (112) 8| 33 | ’ 3] 111 4 | 2,246 
Wisconsin | 5| 6, 293 50; «147 41| 2| a) 12; ‘132 4| (151 1i| 2} «5,206 
D. of Col. | 2) 6 57| 10| 49 | 41, | 45° «133 |B lj (55) 1] 18, 6) C2818 
Totals | 159, 256; 2680) 658; 2458]  974/ 58| 172; 7348] 4214; 237; 2146 21; 50] 2164 312; 89} 99,311 
Ala., 1930 | 3 2| 4 7] 7 ] 1 28 | “ 2| 15| 5| 4 Nl | 1,647 
Ark.,’30 | 2 aS; ss] ry [aj 15) 50, 3 iff | 8] ly 88,987 
Conn., ’30 | 3 27; —«:106 58| 93 | 81) 7 19} 104| ‘104 25; «2119 2 10} 37; 27; —«12|—~Ct«S 127 
Dela., ’30 | 3| 2| ff 8| 7| ! 2| oO] 33] a ; 1] 6| 3| | 639 
Fia., 30 | 2,7. ~+«212 24 20) 16 | 23) 4| 37 | 6 863) lua nl ee 
Tdaho,’30 | | 1/ 17] a. i47—ti‘i‘zXD 16 ] 11] 8; 4) | 853 
Iil., 1930 1930 | 27S 73] 411] 134] 359] «273 [2730] 5S] 418] 59519 3 69} 201; —-:100|—S—«83|_—«i16,883 
ind,’30 | 9 477 69) 30; —«117} 39) 5] 5| 201 | 119) 10; 160) 5 22) (52) 94] 4,922 
Md, 1930 | 394 7| 55| 12| 64| 42) 2| 6| 122) ~*772| 9,80 [8] 32 7; 15 3,269 
Minn.,’30 | 11] 18) 90) 50} —s«110] 99, 1| 6| 350 | _—- 17) —«* | __137] aE: ~~ 149) 34, ~= 3 6,790 
Mo., 1930 | 15) 15) 93) 23; =—«104| 65! 1) 13] 170 | 2 15; ‘107 37, ~«58) Sl] —S «4,57 
Mont.,’30 | 1| 14) 37| 12/ 27 | 4| 60} 3 a 10 «29 13] 29) 14) | 1,250 
N.H.,’30 | 1| 7| 45| 9| 28 | 11) 2 1] 27 | 2 29) oe __ 36] 3] S20 8 1j 1,131 
N. 5.1930 | 15| 46/64/73] 254] 178; 22] | TB | 200| 34285) 4,22) ~=C«,SSCS|—~—=SCi|SSCé DB 
N.C.,"30 | 3] 6] 23 9] aij iil ] 96] 63 T35| | ay 81 
N.D.,’30 | | 7 15) 2] | 48, [18] 18 ~§~=Ssd5 1,140 
Ohio, 1930 | ——21|_—S72|_—S=i2388|—S«i01; ==] «53, S33] SBC ~—805] 88] 288| 7| 84] 209! 132; 38, :12,774 
Pa. 1930 | 15) 97; 436; 151/463] 314 33| 51| 894 | 385] 55, 448) 2| 85] 295; —-101/_—S 40) «17,915 
R130 | 2 4 35, il| 19] 82 6| 12] 48) 46,13) 35| lj 4] si8 16 3} __*1,742 
8.C.,'30 | — == 14| 5) 10}Ss«C6 1| 47| 22 2 10| Dg 1) ] 1,702 
8.D.’30 | | #@ 24 i, 4) ~§68 2| oT] —30)—i— eT | 34) — if, 2,141 
Utah, 30 | eo | ot 30) 9| 12, 14/ 1| li} ‘16 ae || es 34 | 954 
Va., 1930 | 3) 17| 31) 27; 387]—St*«i | 6| 5| 1214 110) 5} «45 [ 28] 50 16, | = 4,081 
Wasi, ’30 so 6| 8} 75 39) 7 | 28} 6| 3) 159 | 86) 23; ~—«2119) [T_21| 50 38) 7, 4,383 
W.V."39 | 2) 14,69) 43, 38, |. 3| 144) 79) 7 ‘56 ij) 43,71, 20) 8,279 
Wis.,'30 | Sj 22} 26] 76, S61 SB] a1 9| 341] 231|—15| 163) ij 58] 163,29; 67,885 
ac. S i) vu Ww §6€6S 23, «63]—~=—«<“‘ TSSCS~*«CS@*S 3] 48, 48, 7 45) ) 12) 2) 2,235 | 
Totals,’30 | 155, 548/ 2486; 949) 2503] 1554; 171; 243! 44404 2810; 379) 2858; 25, 717] 1675, 678, +255; | 124,756 | 
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The New 
Lite-Way 


handy battery 


filler 
BUILT BY 


PINES 






SPEEDS 
SERVICE 










BUILDS 
GOOD WILL 





1. Air Compressor Bulb —a 
squeeze or two generates enough 
pressure to fill entire battery. 


2. Push Button Flow Con- 


trol—instant flow or cut-off. 


3. Built-in Flashlight illumi- 
nates cells of battery for easy, 
accurate filling. 


4. Special Lite- Way Bottle 
Plug... 


O garage or service station 

should be without one of these 
new Pines Lite-Way Battery Fillers, 
They’re handy, swift and easy to 
operate. A light at the point of flow 
lights up the cells for you. 

Think of the time this handy filler 
Saves... time you can spend on 
profitable business. You impress 
your customers with the fact that 
you are on the job... doing all you 
can for their convenience. Customers 
appreciate this. And satisfied cus- 
tomers mean more business for you. 

When you use the new Lite-Way 
Handy Filler, you simply unscrew 
the battery caps and turn on the 
light to inspect the cells. If water is 
needed, squeeze compressor bulb, 
then press the control valve until the 
water reaches the desired level. You 
need use only one hand. No flashlight 
juggling. No loss of time — a clean 
job quickly done without danger of 
soiling upholstery, etc. Customers 
can’t be anything but pleased with 
this kind of service. 

Pines Lite-Way Handy Filler has 
other uses, In winter it may be used 
for adding alcohol to radiators. In 
the country many find it practical 
for filling oil or gasoline lamps and 
stoves. The perfect control of the 
fluid and the Lite-Way feature are 
immensely valuable. 


$4.85 each 


Lite-Way Handy Filler (No. A-5080) 
is packed one in a shipping carton 
with standard one-gallon glass jug 
without flashlight batteries (weight 
10 Ibs.). List price is $4.85. Place 
your order with your nearest Pines 
distributor now. Or write to us for 


his name. 
PINES 
WINTERFRONT 


COMPANY 
1151 N. Cicero Ave., Chicago 
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ENVIABLE OPPORTUNITIES 
AWAIT CAPABLE 
RETAIL SALESMEN 


Complete information regarding a position 


in your community may be had by writing 


the Buick Zone Office in any of the follow- 


ing cities, or the factory at Flint, Michigan. 


Atlanta, Ga. 
Boston, Mass. 
Buffalo, N. Y. 
Charlotte, N. C. 
Chicago, Ill. 
Cincinnati, O. 
Cleveland, O. 
Dallas, Texas 
Denver, Colo. 
Detroit, Mich. 

El Paso, Texas 
Flint, Mich. 
Grand Rapids, Mich. 
Indianapolis, Ind. 
Jacksonville, Fla. 
Kansas City, Mo. 


Lincoln, Nebr. 


Los Angeles, Calif. 
Memphis, Tenn. 
Milwaukee, Wisc. 
Minneapolis, Minn. 
New York, N. Y. 
Oklahoma City, Okla. 
Philadelphia, Pa. 
Pittsburgh, Pa. 
Portland, Oregon 
Rochester, N. Y. 
Saginaw, Mich. 

Salt Lake City, U. 
San Antonio, Texas 
San Francisco, Calif. 
St. Louis, Mo. 


Washington, D. C. 


Today, because of the popularity of the Eight 
as Buick Builds It—the eight that is winning 
fifty per cent of all the sales of the thirteen 
eights of Buick’s price—a number of Buick 
Dealers are augmenting their present retail 
sales staffs with men of recognized ability 


and ambition. 


Increased earnings, as well as steady ad- 
vancement, are the rewards of conscientious 
effort awaiting these additional Buick retail 
salesmen— 


BUICK MOTOR 


WHEN BETTER AUTOMOBILES ARE 





COMPANY, 


BUILT... 


—increased earnings due to outstanding 
public preference for Buick in its wide price 


range—$1025 to $2035, f. o. b. Flint— 


—steady advancement due to the outstand- 


ing Opportunities in the Buick organization. 


A letter to the Buick factory at Flint, or to 
any one of the Zone Offices shown at the 
left, will bring complete information concern- 
ing the opportunity available—perhaps in 
your community—representing the Eight as 


Buick Builds It. 


FLINT, MICHIGAN 


BUICK WILL BUILD THEM 





